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. First Steps - Your Reason Why, Your Goals

You need to find something in your life, so important to you,
that you would go to the moon and back to achieve it. Find it!
like children’s education, optimum Health for you or loved one,
more quality time with loved ones. Start with 2 but always look
for more.

1.
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What are your specific goals? What do want to attain? Be
specific - something measurable EX: College, Medical
Insurance.




Start your financial

olanning...
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. Start Running - Your business
Start-up Checklist

L]
L]
L]

Go to your website and get familiar with it and the products
Log-in to your back office and learn what all of the tabs are for.
Check the autoship you set up during registering - see if there
are more products you'd like to include.

Make a list of 5 people who your products can help!

1. 2. 3. 4, 5.

Ask three people from your list you are going to create to just
listen to the latest university clinical studies that relate to their
body.

1. 2. 3.




WEEKLY CALENDAR

Week of: Fill in the times that you will set aside
for work.
o S| Mon | Tues | Wed | Thus | R f o sa Plan your Week
e | e | it | e || e Examples of productivity $$$$:
Morning 1. Invite others to just listen to
___ corporate overview
ot - 2. Call guests to remind them before
o o hand
T N 3. Attend Corporate Overview with
st | 900 | mms || Gessmn|| SO0 guests

4. Attend Corporate Trainings
5. Follow-up with guests after
Corporate Overviews



Points to Remember

You are only inviting people to listen

Keep invitations SHORT

Don't get drawn into 20 questions—"| really don't
nave time right now to go into the details. Let’s talk
ater. Gotta go. Bye.”

You can get your Upline on a 3 way if you don't
know how to handle a call.

You are NOT trying to sell-you ARE educating




Attitude to Have

* You care enough for the people you ask to listen
because you felt obligated to let them to know!

* Mindset: The information you want them to listen to
could save their lite one day!

* You are or will be amazed at what the products do



SCRIPTS

TAKE NOTES!

* Use the basic approaches
« Use your own words and tone

PRACTICE! PRACTICE! PRACTICE!




3. Begin Building a Foundation

Begin creating a list of people who could benefit from the
products or the opportunity. You want to have a minimum
of 50 names BEFORE making your first call. Use a

notebook that you can keep handy. (Never stop adding to
this listl!!)

MY LIST

Name Phone Occupation / Notes

—_—

w N




Memory Jogger

The average person has made the acquaintance of at least 2000
people by the time they reach 20 years old. Over the course of
a lifetime, that number will usually reach about 80,000.
Immediate family, and close friends are relatively simple to bring
to mind, but this list will help you remember some of the
thousands of other people in your life.

Pull out an old yearbook from high school, hop on Facebook,
look up coworkers from prior jobs, track down cell-mates or

college roommates , any ambitious minded people you may
have ever met.



Accountant

Air conditioning service person

Arborist

Barber

Bartender

Baseball Coach
Cab/Uber/Limo Driver
Car Dealer

Chiropractor

Church members
Church Organist

Coat check at favorite club
Co-workers
Convenience Store Clerk
Day Care Giver

Dentist

DHL Driver

Doctor’s Receptionist
Dog walker

Dunkin Donuts Servers
Endocrinologist

Fast Food Clerks

FedEx Driver

Football coach

Golf Pro

Grocery Cashier
Grocery Store Deli Clerk
Grocery Store Stock People
Gymnastics coach
Gynecologist

Hairstylist

Hardware store salesperson
Insurance Salesman
Instacart Delivery person
Irrigation service person
Landlord

Landscaper

Lawn care specialists
Lawyer

Little League Coach
Little League Umpire
Mailman

Mail Clerk at work

Nail Technician

Neighbor

Nurse Practitioner
Oncologist
Orthopedic Doctor
Pastor/Priest
Periodontist

Pizza cashier

Pizza Delivery guy
Priest/Pastor

Primary Care Physician
Rental Car Sales Clerk
Restaurant Host/Hostess
Shoe salesperson
Snow removal guy
Soccer coach

Sub shop food preparer
Surgeon

Tennis Pro

Uber Driver

UPS Driver

Urologist
Waiter/Waitress



Excellerate

Your Success

Get Started NOW...
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